|\ Program helps homeowners make
/. smarter decisions about energy efficiency
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Kelly Doyle,

erations manager
 for The Energy Pros

Inc., stands with a

~ display showing
Superior Walls, a
2 . ‘brand ofpre-
t’s happened many times insufa
before — one home

improvement project leads Eeiring m.,ﬁ N
to another. That was the and enough space t6
story when David Miles decided d extra insulation
to finish his basement and then
went on to tackle the drafty
areas in his home, making it
more energy efficient
at the same time.
Miles, president of
Process Machinery lnc.
in Shelbyville, hud been
considering a geothermal
system for along time,
This kind of system uses
the ground’s constant
temperature ta provide heat
and cooling to a structure,

The 5.500-square-foot -
house — vot including
the unfinished basement Ma%
— ariginally had three
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heat pumps and three gas
furnaces. Miles said he
realized that he wanted

to make the changes to

the heating and cooling
system before finishing the
basement area. "Otherwise,
we were going to close the

. door on doing geothermal

| down the road”

Following a suggestion
from Vince Kimbel, owner
of Kimbel Construction Ine,,
Miles attended a two-hour
seminar conducted by The
Energy Pros Inc., a group of
contriactors a nd ﬁll[lplil!fﬂ
who educate the public on energy-

na!
\lery rewarding!
On September 30, 2009, Kentucky Govemor Steve Beshear
presented CMTA with the Govemor’s Energy Leadership Award
recognizing CMTA's expertise in engineering high performance,
sustainable buildings.
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After seminar, couple made efforts
to improve home’s efficiency

ENERGY | FROM P

The Energy Pros bers Graber | lat
Ine. to add foam insulstion in the attic space,
as well as around the top of the foundation
and crawl spaces, and Allgeier Alr, which
installed the geothermal heating and air
conditioning system.

Miles said he is “thrilled to death” with the
results. “None of those things were earth-
shaking,” he said. JBut, in cumulative value,
the difference in how the house feels now and
how it felt then is significant.”

And although the remodeling project is
not finished, the couple already has seen a
reduction in their energy costs, spending as
much as $90 per month in the summer to cool
thelr home as opposed to $140 per month
before the upgrades.

“We don't know the true impact of the
savings because we've been working on the
basement trying to get it remodeled with
suws and drills and air compressors going

and doors left open constantly.”

The total cost of the insulation, windows,
and geothermal system was about $65,000,

“Idon’t know that I'll ever get that money
back.” Miles said, "but I don't want to live in
a house with drafty areas. By fixing these
problems, we've got the comfort level we
enjoy. And that’s worth something. I wanted
the problem to go away, and it did.”

The Energy Pros educate consumers
and contractors .

Many consumers would love to save energy
but don’t know where to start,

Kelly Dayle, operations manager for The
Energy Pros said. “we invite anyone who will
listen” to The Energy Pros’ two hour, free
seminhr, which is held monthly. The seminar,
High Performance Homes 101, provides
valuable information with no sales pitch,
Dovle said.
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I The Miles replaced about 40 windows with an energy-saving brand,
had foam insulation added throughout and installed a geothermal
heating and air conditioning system.




Group educates homeowners,
saving energy

the organization to be a great tool Lo
educate his clients

At his first meeting with a client, he
recommends they attend The Energy
Pros program. Wels said he has never
had a dient say the seminar wis a waste
of time. “They all leave with & better
understanding of how to build a better

contractors on
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The Energy Prosseminar preseater
Bob Geswein is the energy-efficiency
specialist for electric cooperative
Harrison REMC in Indiana and has been
educating the public for Harrison REMC
and other groups in several stistes since
1996, He has conducted more than 100
energy seminars each year for the past
three years including all of The Energy
Pros seminars.

“In the past, homeowners trusted
builders for everything,” Geswein said,
“Now, homeowners have beard enough
about some of this stuff that they're
intrigued. They want it. In a sense, we've
teased them with marketing information
.. but they're confused because they
don't know how to mike it all happen.”

Consumers

do their
hemework

Ferguson
Enterprises,
located on
Poplar Level
Road. isa
bath, kitchen
and lighting
gallery and

(]

with The
Energy Pros
on plumbing

UPCOMING
SEMINAR

manager,
said that

as more
homeowners
do research
online, they
come into
her business’
showroom
in increased
numbers,
asking for
low-flow
faucets and
showerheads and high-efficiency toilets
that use Jess water to flush.

But Geswein said that before
consumers talk to a contractor,
uttending a program such as The Energy
Pros seminar will educate and enable
them to choose a contractor who is “on
the same page.”

“Hedl people all the time it's not for me
to recommend a contractor,” he said. “But
afler we get finished with this seminar,
you will have enough understanding to
be ahle to tell the difference between
contractors who get it and those who
don't, so you've got & busis for making a
decision about which contractor you want
to do business with”

Building a better homeowner

David Wels. owner of Meridian
Construction LLC, jolned The Energy
Pros because of bis desire to build more
energy-efficient homes, but has found

house” |

At their Electron Drive location,
The Energy Pros hive displays
showing vanous ways 10 save energy
theough home construction.

Left: This *California corners”
method of wall construction allows
* insulation to be added behind the
studs after 3 corner is bullt.
~ Right: Ths display shows how a
. Dryerbox can beinstalled ina
- home allowing for a shorter
connection hase between the vent
© and clothes dryer, meaning
Increased energy efficency. |

We're huge believers in sustainability.

PNC

In the environment. And in business.

Lately the subject of sustainability—"being
green”—has become a subject of intense focus
for both the general public and the business
community. AtPNC, it's been a part of our strategy
for delivering value for nearly a decade. We were
the first bank in the United States to apply groen
standards 1o all new or renovated
bank branches, starting back
in 2000. Today. we have more
buildings certified “green” than
any other company it the world’

“green” than

That's because "going green”
isn't just goad for the environment
It's also good for business. Building
and operating our branches
according to green standards
gives us a whole host of tangible, measurable
benefits. For example, at our Green Branch®**
locations, heating and cooling systems are
designed to cut energy consumption in half
Using premanufactured components reduces
construction: time and waste. Structural and
roofing steel, interior fabrics and carpeting are all
made from recycled materials. Even landscaping

Today, we have

more buildings certified

in the world.

is designed to dramatically reduce water use.
But it pays off in other ways as well. Case in point:
A recent PNC study concluded that employee
retention and satisfaction were significantly
higher than at a traditional facility. It's no
surprise that when employees enjoy their
workplaces maoce, they enjoy their
jobs more. And, a5 we have learned
over the years, increased employee
satisfaction directly correlates to
increased customer satisfaction.
That 5 something we take very
seriously at PNC,

any other company

Our commitment to being green
also extends to the products and
services we offer our business
customers. The latest online technologies
enable our customers 1o conserve energy,
resources and time - with Online Banking,
Online Payroll and remote check deposit, for
exampla. Let PNC show you how “going green”
can be geod for the envirenment and your
cash flow. And it's |ust ane more way, we're

leading the way
G PNC

LEADING THE WAY

For More Information Call: 502-581-2042,
pnec.com/leadingtheway
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